
VIBE or VISION?
C H O O S E  Y O U R  O W N  A D V E N T U R E

“Making a decision based on your mood will create
more comfort. Making a decision based on your

vision will create more growth.”

MOOD-BASED DECISIONS ARE REACTIVE
When you’re tired, anxious, discouraged, or overwhelmed, your brain defaults to whatever
reduces discomfort right now — skipping the hard conversations, putting off the difficult task,
taking the easier path. It feels like self-care, but it’s often avoidance. The comfort is real, but
it’s temporary.

— JEFF MOORE —

VISION-BASED DECISIONS REQUIRE CLARITY
The question shifts from “what do I feel like doing?” to “what does the person I’m becoming
do in this moment?” That reframe is powerful because it depersonalizes the discomfort. The
hard thing isn’t a burden; it’s just part of the path you’ve already chosen.
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PRE-COMMITMENT

Decide in advance — during a clear-
headed moment — what you’ll do when
predictable hard moments arrive.

WRITTEN CLARITY
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Goals you can’t articulate clearly can’t
compete with feelings you’re
experiencing vividly. 

Write the vision down.

03
IDENTITY FRAMING

“I’m someone who does X” outlasts “I
hope to have X someday.” 

Attach decisions to who you are, not
what you want.

WHY MOOD WINS BY DEFAULT

The practical tension is that mood is
loud and vision is quiet. Your feelings are
immediate and visceral. Your long-term
goals are abstract. So without
deliberate effort, mood wins be default.

Here are three ways to make your vision
louder.
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IN CONCLUSION

The “keep going” at the end is doing real
work. It acknowledges that this isn’t a
one-time insight — it’s a practice you’ll
have to return to constantly.
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